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Good morning. I am Jim Bachman, North American Business Manager for 

The Chemours Company. In my 20-plus years in this industry, I have never seen 

prices as low as the prices offered by the Chinese manufacturers. 

I f you turn to the public exhibits, we have prepared a chart showing the 

decline in market prices for R-410A since 2013. You wil l recall that EPA 

regulations banned the use of R-22 in new HVAC equipment made in the United 

States in 2010. By 2013, demand for R-410A and other HFC blends had grown 

more than ten percent. But, we were already seeing increased imports from China 

in the U.S. market. Given rising costs, we hoped that the market would accept a 

modest increase in prices. Instead, prices fell by nearly 30 cents per pound over 

the next six months. 

Again, in the second quarter of 2014, we announced a price increase of 25 

cents per pound. By this point, our business was losing money and substantial cost 

cutting measures were underway. In fact, when we announced this increase, we 
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were already taking steps to shut down our R-125 plant, reduce our workforce and 

cut expenses. As you can see from the exhibit, the majority of our customers 

refused to buy at higher prices. 

We did not have any success in raising prices until the antidumping petition 

was filed. At first, in June 2015, we tried to increase prices 50 cent per pound. A 

month later we sought a 25 cent per pound increase. By the end of 2015, we did 

succeed in raising prices about 40 cents per pound. 

After the Commerce Department found dumping margins of 90 to 200 

percent, prices again rose in the first quarter of 2016. In other words, by the time 

that preliminary duties were imposed, we had finally improved our price levels and 

our revenues. 

The reaction of the market is telling. When dumping is not addressed, we 

cannot increase prices due to the competition with dumped imports. But, as soon 

as import prices rise, domestic producers can increase their prices. Since the duties 

were imposed in January 2016, we have continued to increase our prices, and we 

have also regained market share. I f the dumped imports are removed from the 

market, we can increase sales revenues and generate reasonable returns. 

In my view the evidence is unmistakable. We have lost business, closed 

capacity, reduced our workforce, and sold HFC blends below the cost of 

production because we cannot escape the price levels established in the market by 
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dumped imports. The fact that we were able to increase prices only after we filed 

the antidumping case demonstrates the link between our prices and the prices set 

by the Chinese HFC imports. For our business to recover and even to survive, we 

need continued relief from the effects of unfair trade. 

Thank you. 
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