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The Original Investigations

Volume Effects:

Subject import market share increased to 20%, even as ADC
decreased by 30%, from 2007 to 2009

Filing of petition caused subject imports to drop by more than
43 percent over the interim periods

Price Effects:

Subject import underselling was “mixed” -- 53% of quarterly
comparisons, and 67.1 percent of volume

Subject import prices fell nearly 30% from 2007 to 2009, and then
increased by more than 60% over the interim periods

Case precipitated measurable improvement in conversion revenues
Impact:

U.S. companies went bankrupt, mills closed

976 jobs lost from beginning to end of POI

Operating income fell by nearly 80%




Witness Testimony
from Original Investigations

“Wolverine felt that it could not compete with the cheaper
imports from Golden Dragon. So, instead {of producing copper
tube}, it decided to start importing Golden Dragon products to
sell to its customers.... About 440 plant workers and their
families were affected by this decision....

... | deeply regret that ... Wolverine gave up on us, and instead
decided to begin acting as Golden Dragon’s distributor. Of
course, | am under no illusion that this anti-dumping case is
going to restore jobs at the Decatur mill. Those jobs are lost
permanently forever. | am testifying before you today in hopes
that you will do the things right and create a level playing field
for other workers, and protect what is left of America's copper

industry. “
- Mike Flowers, Plant Worker, Decatur, Alabama .




The ITC Found Threat of Material Injury

“We conclude that, in the imminent future, increased
quantities of subject imports, that are aggressively priced
in an effort to gain market share would cause the domestic
industry to cede market share as well as experience some
price suppression in a market that will likely remain
characterized by severely depressed demand. As subject
imports cause domestic sales volumes and prices to
deteriorate and per-unit costs to increase, the domestic
industry would likely experience adverse price effects
through higher unit costs, compressed margins, and some
price suppression as well.”




Volume Effect of the Orders

Subject Import Volumes Following Filing of Petitions
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Source: Prehearing Staff Report, Table I-1




The Domestic Industry Has
Improved Under the Orders

Conversion revenues have recovered since the trough in the
POI, and remained stable since that time

Operating profit stable in 2.4 to 3.8 percent range
PRWs increased by nearly 10 percent
The Orders have supported reinvestment in American
manufacturing:
Cambridge-Lee built a new cast-and-roll mill in Reading, PA

Wieland completed integration of its cast-and-roll technology and
invested in new capital equipment at its NC plant

Mueller made significant new investments in Fulton, MS

Golden Dragon invested in new plant, reportedly adding 200 jobs
in Alabama




But the Domestic Industry is Still
Vulnerable...

China and Mexico are export oriented

Unused capacity in China and Mexico equals more than half of
the U.S. apparent consumption

The United States remains an attractive market:
Higher AUVs than other export markets

Terms of sale offer greater liquidity
Canada and Brazil have AD/CVD orders in place

Chinese and Mexican producers have established relationships
and channels of distribution in the United States

Underselling in 47% of observed instances, 2/3 by volume

The underselling record is virtually identical to the record that
supported the Commission’s affirmative threat finding







AUVs For Subject Imports Are Lower Than
AUVs from Non-Subject Sources

Subject and Non-Subject Import AUVs
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Golden Dragon’s Longstanding Plan Was To
Destroy The U.S. Industry Through Dumping

Li Changjie
Chairman of Golden Dragon Group

“It still remains to be seen which side will win in this battle.
Even if we lose at the final ruling, we will continue to export
to the American market and seize a larger market share.”

Source: Golden Dragon Copper Smarting from U.S. Antidumping Charges,
BUSINESS CHINA (June 22, 2010) (emphasis added)




Golden Dragon’s Response to the Case

“Alabama ... allowed the state to reimburse Golden Dragon for several
prior years of tariffs.... Ultimately, the company was given the choice
between {antidumping duty} reimbursements or an extra $20 million in
cash. Golden Dragon chose the cash..... Golden Dragon’s chairman, Li,
said in a phone interview that the quality of workers in Wilcox ‘is not very
good.”

Source: A Grim Bargain, THE WASHINGTON PosT (December 1, 2015)

Golden Dragon invested in manufacturing to avoid antidumping liability

and partake of Alabama subsidies




Golden Dragon’s Response to the Case (cont)

“No one could have asked for a bigger butt-kissing festival than the one
that took place during the delayed opening ceremony of this plant.... the
place looks like a commune with the number of dorms built around it for
Chinese employees.... Last week Golden Dragon was fined $196,000 in
penalties by the United States Department of Labor for ... unguarded
machine parts, no safety rails, no fire extinguishers, exposing workers to
electric shock, and for not training employees on an emergency plan of
action or first aid.... They claim they have our interests in mind ... but it is
by their fruit that you can know them.”

Source: Tears and Laughter: Is Golden Dragon Copper Tarnished?,
ALABAMA MEDIA GRoUP (August 10, 2016)
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Golden Dragon’s Response to the Case (cont)




Golden Dragon’s Response to the Case (cont)

The head of Golden Dragon’s U.S. operations, Chen Mingxu, reportedly
explained “The best way to beat the enemy is probably to go to their

homeland,” while he was “smiling wanly over bacon-wrapped meatloaf
and banana pudding.”

Source: Chinese Build U.S. Factories, Bring Tensions Along With Jobs,
BLOOMBERG (August 30, 2015) (emphasis added)

Golden Dragon’s experience as a U.S. manufacturer, and its

arrogant anti-American attitude, indicate that it would promptly shift

back to supplying the U.S. market from its Chinese and Mexican plants

if given the opportunity




Foreign Producers Are Adding Capacity

Domestic Producers understand that Nacobre invested in additional copper
tube manufacturing capacity based on “cast-and-roll” technology:

“Mexico’s Elementia said it invested $40 million to upgrade its ... {p}lant, which
markets its products under the Nacobre brand...”

Source: Mexico’s Elementia Invests S40 mn in its Metallurgical Unit,
Fox NEws LATINO (November 26, 2014)

Hailiang Is Also Gearing Up for a Major Capacity Expansion in China:

“Chinese copper tube producer Zhejiang Hailiang Co. will invest 1.84 billion yuan
(5276 million) to build 275,000 tpy { i.e., 606 million Ibs.} of copper tube
production capacity in the next three years.”

Source: Hailiang Will Invest 5276 Million to Expand Copper Tube Capacity;
Eyes Global Market, METAL BULLETIN (September 21, 2016)




